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Semiconductors volume increase Increasing semiconductor test demand Supporting a flawless innovation process
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c. € 27m

c. € 3,7m
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Investments in R&D and 
relevant equipment and 

tools

M&A to accelerate the 
enhancement and 

automation of RETE  (RETE 
services scalability)

Advanced tools to enable 
Solutions upselling 

M&A to accelerate the 
New Clients 
Acquisition

DEMO to accelerate the 
entry in adjacent market

Internal Growth External Growth

Cross:  integration process of the new acquired companies, to enhance the synergies
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The ATE market is growing, driven by the evolution of semiconductor industry. Today the use of devices including
semiconductor plays a fundamental role in everyday life. The growth of Eles is mainly focused on mission critical
sectors (i.e. Automotive, Aerospace, Defense, Medical)

Fast Growing Market

Eles’ innovation RETE methodology, based on a early co-engineering phase with the customers, ensures a close
relationship with them. This cooperation enables Eles to increase its know-how and thus creates entry barriers for
their competitors. IPs Libraries represent a technology barrier as well

High Entry Barriers

One pillar of RETE is Learning from Failures, a feedback that speeds up the path towards defects elimination and
waste reduction to contribute to environmental sustainability

Disruptive Proprietary 

Methodology

M&A Boost
The company has already successfully concluded two M&A deals, which allowed it to aggregate skills and enter
new mission critical sectors, such as Aerospace & Defense
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